
established liquid 
and semi-liquid 
gas markets and 
expanded into 
several new regions 
in 2009: France 
in Q2, Austria in 
Q3 and Italy and 
Denmark in Q4. 
“Our aim is to 
cover all the European gas markets and 
we are looking to add more activities,” 
says Hoven. 

Over the past year, EET has worked 
hard to develop liquidity at German-
based NetConnect (NGC), the UK’s 

National Balancing Point (NBP), 
Austria’s Central European Gas Hub 
(CEGH) and the Dutch Title Transfer 
Facility (TTF). 

“We support the development of 
such hubs, which we believe will play 
a vital role in connecting the markets 
of the south and southeast with the 
northwest, bringing us closer to a single 
pan-European market,” says Hoven. 

Regulatory issues, however, have 
made expansion into certain European 
regions more challenging. “It takes a lot 
of effort to connect to these markets 
and understand all the different rules,” 
says Hoven. “This is perhaps the 
reason why exchange-traded liquidity 
has remained much lower than over-
the-counter (OTC) levels.”

EET has also increased its activities 
in the US in recent months and 
launched natural gas trading on the US 
Henry Hub platform in May this year. 

According to Hoven, the move was 
a response to the increasing infl uence 
of the US gas markets on European 
gas over the past 18 months: “The 
emergence of US shale gas has led 
to the increased availability of LNG 
cargos, which has connected markets 
around the world, from Henry Hub 
to the NBP and the Pacifi c Basin. 
We expect that this connection, 
driven by US shale and increased 
LNG liquefaction, is here to stay. It’s 
therefore vital for us to look beyond 
Europe and develop our understanding 
of the US gas market,” he says.

Currently, the majority of EET’s 

business is focussed on the OTC 
markets, but EET has registered 
at a number of new European gas 
exchanges, such as France’s Powernext, 
Austria’s OMV exchange, and 
Scandinavian exchange Nord Pool, 
in an attempt to boost market access 
and improve the connectivity of its 
European portfolio. “Our fi rst aim was 
to grow our OTC volumes; the second 
wave of our activity will be focussed on 
the exchanges,” says Hoven.

EET’s next target region is Spain 
with a view to expand into eastern 
Europe and the US next year. “A big 
focus for us is going to be on the US 
gas market, which has migrated into 
a real global market since mid-2008,” 
says Hoven. ■

Our aim is to cover all 
the European gas markets 
and we are looking to add 
more activities
Ingolf Hoven, E.ON Energy Trading

E.ON Energy Trading
Natural Gas Europe – House of the Year

N
at

ur
al

 G
as

 E
ur

op
e 

– 
H

ou
se

 o
f t

he
 Y

ea
r

 L 
ast year was a stand-out one 
for E.ON Energy Trading 
(EET) in Europe’s gas 
markets, both in terms of 

fi nancial performance and strategic 
progress, earning it Energy Risk’s 
2010 European Natural Gas House of the 
Year award. 

EET supplies gas to its parent 
company E.ON AG’s gas retail 
businesses and gas-fi red power 
plants, and, together with the oil 
trading team, works to provide 
E.ON’s regional subsidiaries with risk 
management services.

In 2009, EET generated nearly 10% 
of E.ON’s overall profi ts of €9.6 billion 
($12.2 billion) and improved its 
annual EBIT by 47% from 2008’s 
€645 million to 2009’s €949 million. 
The gas team increased business by 
60% from (938 terawatt hours to 
1,498 TWh) in the same time period. 

Over the past 12 months, EET 
has built on the consolidation of its 
European trading fl oors into a single 
location in Düsseldorf in 2008. The 
move helped propel EET into the 
position of a leading player in both the 
European gas and power markets. “We 
are now seen as a one of the key players 
in Europe,” says Ingolf Hoven, director 
of gas and oil trading for EET.

According to Hoven, EET’s cross-
market and cross-commodity expertise 
makes the trading team stand out from 
its competitors. The gas trading team 
consists of internationally experienced 
experts from various nations and regions 
from a variety of different backgrounds, 
including economics, mathematics, 
engineering, natural sciences and law. 
In addition, EET’s connection with 
E.ON’s vast European asset base is a 
crucial driver for its success.

EET is active across Europe’s 
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